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MAPKETHUHI' Y TPOMAJCbKUX OPTAHI3ANISAX
AKIHCTPYMEHT 3ABE3IIEYEHHSA CTIMKOI'O PO3BUTKY:
EBOJIIOIIA NIAXOAIB TA CYHACHI TPAKTUKH

VY crarti IIOCJIiII)KeHO KOHIIENTYaJIbHI Ta npaKTI/Iqu 3acaad BUKOPUCTAHHSI MapKETHUHTY SIK iHCprMeHTa 3a0e3-
NECYCHHs CTIHKOTO PO3BUTKY ONarofiifHuX opraHisaiiii. PO3KpUTO poIlb MapPKETHHIOBHUX CTpATeriil y GopMyBaHHi
JIOBiPH, 3aJly4CHHI 1OHOPIB i MIIBUIICHH] e)EeKTHBHOCTI KOMYHIKaLliii y HenprOyTKOBOMY cekropi. Metozonoriuny
OCHOBY CTaHOBJIATb CUCTEMHUH i MOPIBHA/IbHUHA IIZXONM 3 CIEMCHTAMU KOHTCHT-aHali3y. Pe3ynbraty 3acBiquumiy,
1O iHTEerpaLlisi MAPKETHHTY Y AisUIbHICTH (DOHIIB CIPHUSE 3POCTAHHIO PIBHSI 3aIly4CHOCT] CTCHKXOIICPIB, 3MillHeH-
HIO PENyTauifHOrO KariTary Ta MiABUIICHHIO COLiaJIbHOT €heKTUBHOCTI opraHisawiil. [IpakTiuuHe 3HaYeHHs 10oCIi-
JOKCHHS TOJISITAE Y MOXKITMBOCTI 3aCTOCYBAHHSI aHATITUYIHOT MOJIEII OI[iHFOBAHHS MApKETUHTOBOT €()eKTUBHOCTI [Ist
MiABHUIIEHHS CTIMKOCTI HEMIPUOYTKOBUX CTPYKTYpP B YKpaiHi.

Kiro4oBi cioBa: MapkeTHHT HenpHOYTKOBHX OpTaHi3amid, CTIMKWH pO3BUTOK, HEMPHUOYTKOBI OpraHizarii,

MapKeTUHT y ONarofiitHoCTi, colliajibHa CTIHKICTh, OpeHIUHT, (haHApeH3nHT, KOMYHIKallil, JoBipa.

IocranoBka npob;iemu. B ymoBax BiiiH,
TYMaHiTapHUX KPH3 1 COLIaIbHO-CKOHOMIYHOI
HECTaOUTBbHOCTI TPOMAJICHKI OpraHizaiii B Vkpa-
iHI CTalOTh KJIIOUOBUMHU areHTaMu CyCHUIbHOT
cTifikocTi. BoHM 3a0e3meuyroTh peaizalio
COLIAJIbHO 3HAYYyHIMX (YHKIM — rymaHiTapHOi
JIOTIOMOTH, 3aXHCTy BPa3JIUBUX TPYII, PO3BUTKY
OCBITH Ta OXOPOHH 3/10pPOB’Sl — YAaCTKOBO KOM-
MEHCYIOYM OOMEXKEHI MOXKIIUBOCTI JCpiKaBH.
Opnak eQeKTUBHICTh iXHBOI IiSJILHOCTI 3Ha-
YHOIO MIPOIO 3aJIEKUTh BiJ 31aTHOCTI BUOYIOBY-
BaTH CTaJli BIIHOCUHH 3 JJOHOPAMH, TTAPTHEPAMH
Ta TPOMAJICHKICTIO.

[Tonpu 3pocTaHHs poji TPOMAACHKOTO CEK-
TOpY, OLIBIIICT, HENMPHOYTKOBHX OpraHizarii
3QJIHIIAIOTHCSA BPA3THBHMH Yepe3 (hparmeHTapHe
¢>1HchyBaHHﬁ HU3bKHii PIBCHb CTpPATEriv4HOIo
yOpaBIiHHSA U BmcyTHwTL CUCTEeMHOIO Tif-
XOIy 0 KOMy'HlKaLllI/I Bricoka KOHKypeHIis 3a
pecypen it yBary CyCHinbCTBa BUMAra€ Bill HAX
HOBUX IHCTPYMEHTIB 3aJIyYCHHSI Ta YTPUMaHHSI
MIITPUMKH, 30KpeMa dYepe3 PO3BUTOK JOBIpH,
pemyTaliifHOro KariTanty Ta Mpo30poi 3BITHOCTI.
OpnuM 13 HalOUTBII €()EKTUBHHUX MITXOIIB IO
MOJIOJIAaHHS X BUKIIMKIB € BIPOBAKEHHS Map-
KETUHTOBUX NMPUHIUIIB y NISUIbHICTH HENPUOYT-
KOBHUX opranizaiiid. Ha BiamiHy Big 0i3Hecy, ae
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MapKETHHT CIIPSIMOBAHUI Ha IIPOZa 1 IPUOYTOK,
Y TPOMazChKOMy CeKTOpl BiH BHUCTYIIA€ 3aCO00M
KOMYHIKaIlii [IHHOCTEH, MOOuTi3auii CriTbHOT
1 3a0e3Me4YeHHs] JOBrOTPUBAIIOTO COIIaJIHHOTO
BILTHBY. BukoprcTaHHs MapKETHHIOBHX CTpaTe-
riii cipusie npodecionanizauii ypasiiHHs, M-
BHILCHHIO BIIi3HABAHOCTI, 3MILIHCHHIO JOBIPH Ta
¢biHaHCOBOI CTAaOUILHOCTI OpraHizaiii.

AHAaJi3 ocTaHHIX A0CTiTKeHb i myOJaikaiiii.
B ymoBax oOmexeHOCTi (piHAHCOBHX 1 JIIONCHKUX
pecypciB IpoMaJIChKi OpraHizaiii myKawTh HOBI
Mozeni crtanoro (QyHKIioHyBaHHA. OAHUM 13
TaKMX HapsMIB € BIPOBAKEHHS MapKETUHIO-
BOTO MiJIXOMy, KM y HEMPUOYTKOBOMY CEKTOPI
OpieHTOBaHI/If/i He Ha MpHUOYTOK, a HA CTBOPECHHS
CYCIIIBbHOI IHHOCTI. TyT MapKeTHHI BHCTyIae
HE KOMEPUIHHMM IHCTPyMEHTOM IIPOCYBaHHS,
a MEXaHI3MOM YMpaBIiHHS [OBIPOIO, peIyTa-
II€I0 Ta BITHOCMHAMH 31 CTEUKXOJIEpamMu —
JIOHOpaMH, OeHediniapamit, BOJOHTEPaMH, HapT-
Hepamu i rpOMa):[CLKwTIo

Y MiXKHapOAHIH JiTeparypi HOHATTS «MapKe-
THHT I HEMPUOYTKOBUX OpTraHi3allii» c<bop-
myBanocst me y 1970-1980-x pokax [I;
21] Moro BH3HAYAIOTH SK cucTemMy coulaano
OpIEHTOBAHUX YMPABIIHCHKUX Mdii, CIpsSMOBa-
HUX Ha (OpMyBaHHS JOBIOCTPOKOBOI JOBIpH
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W CTIHKOCTI opraHi3aui'1' [17] Ha Bigminy Bifg
Oi3Hecy, rpoMa/IChKi OpraHisaii CTBOPIOIOTb HE
CIOKHBIY, a CIUIBHY IIHHICTH Pa30M 31 CBOIMH
CTEHKXONIEpaMHU.

[Micna 2022 poky B VYkpaiHi ponb Tpomaj-
CBKOTO CEKTOpY ICTOTHO 3pocia: 6arato (oH/iIB
CTal KJIIOYOBMMH areHTaMH COIiaJibHOI cTa-
OUTBHOCTI, MepebpaBIy YacTUHY (YHKIIN Aep-
xaBu. KOHKypeHLis 3a pecypen akTyaiisysana
norpedy y npo¢eciiHoMy MapKCTHHIOBOMY Iifl-
XOZi, sIKHii 3a0e3nedye epeKTHBHY KOMYHIKaLIIIO,
MIPO30PICTH 1 JOBTOTPUBAII MAPTHEPCTBA.

MapkeTUHT y TpOMaJChKUX OpTaHi3alisax
MOEHYE COIAJIBHY MICII0 Ta YHPaBIIHCHKY
pauiOHanLHiCTL BHUCTYTAIOYN YHHHUKOM JIOBIpH
i cTabinpHOCTI. 3a BepKe K. ta borane b. [34],
Cy4yacHI TEHJCHINI BKIIOYAIOTh TMepexiJ [0
stakeholder-oriented Mmoneneit, iHTerpaiito eTuy-
HOTO MapKeTHMHTY, LH(POBI3alil0 KOMYHIKALIH,
3pOCTaHHsI POJIi OPEHIUHTY Ta COIIaTbHOTO KaIli-
Tanxy. TakuM YMHOM, MApKETUHT Y TPOMAJICHKUX
opraHizaiisix — I CTpaTeriyHui iHCprMeHT
3a0€311CUCHHSI CTIHKOTO PO3BUTKY, SIKHI1 [IOEAHYE
MICit0, LIIHHOCTI Ta YIPABIIHCHKI MPAKTUKH.

B yKpaiHCbKOMY HayKOBOMY nncxypm map-
KCTHHI TPOMAJCBKHX Opraizauiil posmisia-
€TBCS IIGPEBAIKHO KPI3h NPU3MY (aHIpeii3nHTY,
MapTHEPCTB 1 COLaJIbHOI BIJMOBIJAJIBHOCTI. 3a
nanumu Google Scholar, Ha 3anuT «MapKeTUHT
y HenpuOyTKOBHX OpraHizamisx» 3adiKcoBaHO
omus3pko 3 700 myOumikaiii, mo CBIAYUTH IPO
3pOCTaHHsI HayKoOBOro iHTepecy. MarsiiB M. .
[26] omHMM 13 mepmMX OOTPYyHTYBaB MOTpEOy
Y MapKeTHHIOBUX CTpaTerisix OnarofifHoro
KarnTany JUIS TiABUIIEHHS (iHAHCOBOI camo-
CTIHHOCTI HeTIpHOYTKOBUX ycTaHOB. JlickoBud O.
[24] TPAKTY€ MapKETHHT K CHCTEMY YIPABITIHHS
I[OBlpOIO il peryrauiero, wo (popmye IHCTUTY-
LiiHy CTIKICTb 4Yepe3 B3aEMOJII0 3 JOHOpaMH
Ta rpoMaioro. CydacHi yKpaiHCBKI JTOCIiTHUKH
HiAKPECTIO0Th, 10 MapKEeTHHIOBUI MEHEIXK-
MEHT € JIETEPMIHAHTOIO BIKUBAHHS OpraHizariii
Y KpU30BOMY CEPEIOBHUILI.

VY3aranbHeHHS  BITYM3HSHUX  JTOCIHIJKCHb
TIOKa3ye, 110 MApKETHHT y HEIPHOYTKOBOMY CEK-
TOpi 1epeOyBae Ha eTalll CTAHOBJICHHS CHCTEM-
HOTO IIXO/Y, TOAI 5K Y MIKHApO/HI Hayui BiH
y’Ke pO3MIAJAEThCS K CKJIa/l0Ba CTPATETIYHOIO
ynpaBiiHHS cTiMkicTio. OTxe, 1HTerpauis CBi-
TOBOTO Ta YKpPaiHCBKOTO JIOCBIAY € KJIIOYOBOIO
MEePEAYMOBOIO PO3pOOKH e(pEeKTUBHOI MOJEi
MapKeTHHTY MJIsi TPOMAACHKUX 1 OnaromiiHuxX
oprasizariii YkpaiHu.

MeTo10 CTATTi € IOCIHIPKEHHS MapKETUHTY
SIK IHCTPYMEHTY CTIMKOTO PO3BUTKY IpOMaji-
CBKHX OpraHi3auiil 4epe3 Ipu3My MDKHAPOJHHX
HAyKOBHX MIIXOMIB 1 MPaKTUKHU AisIIBHOCTI YKpa-
THCHKUX 1HCTUTYIIIH.

Buknax oCHOBHOro marepiaay aocJi-
naeHHs1. CTaHOBJIGHHS MapKeTHHTY y HENpu-
OytkoBux opranizamisx (HIIO) BimoOpaxae
eBonIouiﬁHHﬁ TPOLEC NEePEOCMUCICHHS Horo
poii K HE JMIIE IHCTPYMEHTY TPOCYBAHHSL,
a mepeaycim — MexaHlsMy 3a0e3Me4YeHHs CTiii-
KOTO PO3BUTKY, B3a€MOJIi 31 CTEHKXOJIepamMu
ta popmyBanHs noBipu. [louaTkOBO MapKeTHHT
crpuiiMaBcsl BUKITIOUHO K O13HEcCOBa MPaKTHKa,
opieHToBaHa Ha mpuOyToK. [Ipore mey 1971 pomi
®. Kornep ta C. 3amptman y mpaui “Social
Marketing' An Approach to Planned Social
Change” [21] 3aII0YaTKyBaJIH HOHATTS coriaib-
HOTO MapKEeTHHTY, JJOBIBIIH, 10 HOTO MPUHIIUITH
MOXYTh €()EeKTUBHO 3aCTOCOBYBATHCS Yy HENpH-
OyTKOBOMY CEKTOPI /Uil 3MiHU CyCNIJIbHUX YCTa-
HOBOK Ta moBemiHku. Y 1980-1990-x poxax
HITO novanu akTUBHO iHTErpyBaTH PUHKOBI ITi/JI-
XO/H, 30KpeMa KOHuenuiIo Opi€HTAIIl] HA CTEeHK-
xonepiB [14]. Ls 3mina Bm6yBanac;1 n1)1 BILIN-
BOM 3POCTaHHSI KOHKYPCHLIIi MiK OpraHisaismu
3a pecypcu, yBary CyclijibCTBa Ta JI0Bipy JOHO-
piB. Sk 3a3nauae Knapke I1. Ta Maynr I1. [11],
caMe HecTaya TeOpPETUYHO y3arajJbHEHUX MoJe-
Jeii 1 Opak MpaKTHYHUX HAaBUYOK y chepi Mapke-
tuHry B HI1O o6mexxyBanu iXHIO e(peKTUBHICTb,
IO CIIOHYKaJIO 10 MOLIYKY HOBHUX YIpaBiiH-
CBKHUX PillICHb.

[Touatox XXI CTONITTS MO3HAYMBCS TMEPEXO-
JIOM JI0 KOHIICTIIIIi MAapKETHHTY B3aEMOBITHOCUH
(relationship marketing), sika nepenbadae g0Bro-
CTPOKOBY B3a€MO/IiI0 3 IOHOPAMU, BOJIOHTEpaMH,
JiepKaBHUMU CTPYKTypamHu i 6eHediriapamu [9].
Y 1eii niepiox HabyBae MOMMPEHHS CTPATerYHAN
MAapKETHHT y HeIPHOy TKOBOMY CEKTOpI — MiIXif,
IO IHTErpye MICilo, LIHHOCTI Ta olepauiiHy
JISIIBHICTD Y eauHy cuctemy. Jocmimxerns [19]
MOKAa3aJiy, 1110 CTpaTeTrivyHe IUTaHyBaHHSA 3 YITKUM
BUMIPIOBAHHSM PE3YJbTaTIB MiABUIINYE ¢(hEKTHB-
HICTh IIsSUTBHOCTI OpTaHizalliil Ta 3MEHIIY€ iXHIO
(biHaHCOBY BPa3IUBICTb.

CyuacHi TeopeTuku [23; 36] BHOKPEMIIIOIOTH
BiCIM KITIOYOBUX HaMpsIMIB PO3BUTKY MapKe-
THHTY B HIIO: mapxernHrosa cTpareris, (baH—
JpeH3UHT, Koiaboparis, J0Bipa, OpEHIUHT, ITi/I-
MIPUEMHUIITBO, COLlIabHI Me[ia Ta BUMiIPIOBAHHS
e(heKTUBHOCTI.

L1i HanpsiMu B1OOpaKaIOTh IIEPEXiA B IHTY-
ITHBHOTO BUKOPHCTAHHS MAPKETHHIOBHX IHCTPY-
MEHTIB JI0 CHCTEMHOTO YIPAaBIiHHS I[IHHICTIO,
JIOBipoI0 Ta pemyTaniero. BogHouac npobnema
nedimuTy MapKETHHTOBUX KOMIIETEHIIIH 3aiv-
[IA€THCSL KPUTUIHOIO — 32 JAHUMH JIOCJTiKCHHS
IntechOpen [12; 13], nume 13% onuTanux
HenpuOYTKOBUX OpTraHi3alliii Maimu cremiai-
30BaHUI MAapKETUHTOBUUM BIIJIUI, TOAI AK Oilb-
IIICTh CNPUHAMAIOTh MAPKETHUHT SIK JOMOMIXKHY
byHKIITO.
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Po3BHTOK IM(PPOBHX TEXHONOIIH BiAKPHB
HOBUM eTarl eBOMOLIT — UM(pPOBUH MAPKETHHT
y HIIO, wo 6asyerbcst Ha BUKOPHCTAaHHI COLL-
albHUX MEJlia, KOHTEHT-MapKETHHI'Y, MOOUIBHUX
3acToCyHKiB Ta miargopm ePhilanthropy [16].
3a pesynpraramu JociimkeHHs bronipni M. ta
®pina A. [10], noenHanus BepOaibHUX 1 Bi3y-
aJIbHUX CTpaTerm Yy KOMyHIKaIlisfX HENPHOyTKO-
BUX OpraHi3aliil MiJIBUILY€E 3aTy4YeHHS ayAuTOpil
y COLaJIbHUX Mepexax 1 crpusie (popMyBaHHIO
€MOILIIITHOTO 3B’ 13Ky 3 OpEH/I0M.

EBoutrortist KOHUEINLIT MAPKETUHI'Y B HELIPHOYT-
KOBHX OpraHi3allisix BiIoOpaxae Tpch¢)opMauuo
HOro CyTHOCTI — Bijl IHCTPYMEHTY €KOHOMIYHOT
e(eKTUBHOCTI 10 3aco0y 3a0e3neueHHs Colli-
QJIBHOI CTIMKOCTI, IOBIpU Ta CYCHUILHOI BiATOBI-
nanbHOCTI. KoxkeH eram po3BUTKY OB’ sI3aHUH 13
PO3IIMPCHHAM (QYHKUIH MapPKETUHIY, 11O aJarTy-
BAaBCsI /10 3MIH Y COLIIaJIbHO-CKOHOMIYHOMY Cepe-
OBHIII Ta MiABUIUCHHS BHUMOI JIO HPO30POCTI
JISUTBHOCTI TPOMAJICBKOTO CEKTODY.

PO3BUTOK MapKeTHHIY y HEIIPHOYTKOBOMY CeK-
TOp1 IPOLLIOB KisbKa eTamis. ¥ 1950-1970-x pokax
JIOMiHyBajla  IIPOAYKTOBO-30yTOBa 0p1eHTau151
cipsiMOBaHa Ha ()OpPMyBaHHsI OLKUTY i IPUOYTKY.
®. Komep Ta B. Jleitsep [20] Buepiue fosenu yHi-
BEpPCaJIbHICTh MAPKETHHIOBUX IHCTPYMEHTIB 1 MOXK-
JIMBICTH 1X 3aCTOCYBAaHHS 11032 O13HECOM, 3aroyar-
KyBaBILIM HIEPEXiJ 10 COLIATBHOTO MAPKETUHTY.

VY 1970-x pokax [1; 21] dopmyeTbcst KOH-
LEMNIisl COLiaJbHOI0 MAapKETHUHTY, Opi€HTOBaHA
Ha HeMmarepiajabHi LTl — 3MiHY HOBEIIHKH, PO3-
BUTOK EKOJIOT1YHOI CBIJIOMOCTi, BOJIOHTEpPCTBA
¥ OmaromiiHOCTI. Llel migxin 3MICTHB aKIEHTH
3 MPOAYKTY HA LIHHOCTI Ta COI[iabHUI e(DEKT.

VY 1980-1990-x pokax MapKETHUHT 3aKpiUBCS
y MpakTuLi HenpuOyTKOBUX opranizauii. Jocmi-
mkeHHs Sargeant & McKenzie [29] mokasanu,
10 MapKEeTUHIOBI CTparerii CHpusiioTh 3poc-
TaHHIO TIOKEPTB 1 JOBrOTPUBAIMM BiIHOCUHAM
13 nmoHopamu. 3’sBIsSE€ThCs KoHIemniis donor-
oriented marketing, mo Qokycyerbcs Ha mapr-
HEpCTBI il 10Bipi, a HE HA TPOJAXKAX.

Ha ToYaTKy 2000-X MapKeTHHI EBOJIOLIOHYE
y crpareriunuii. pykep [15] HaroJoulyBas, LIO
HenpuOyTKOBI Opraizauii MaioTh (OPMyYIHOBATH
MICIIO, YIPaBISATH OPEHIO0M 1 BUMIpIOBATH COLiaIb-
Huil BB, [lommprororsest nonsTTs stakeholder
marketing Ta value co-creation, 110 IAKPECIIOOTH
B3aEMOJUIIO 3 PISHAMU [PyIIaMH BIUIUBY.

3 2010-x pokiB mounHaeThCs 1HppoBa 100a —
3aCTOCYBAHHsI COLIAJIBHIX MEPEXK, Kpay/(haHIMHTY,
cropiteninry i anamituku gaHux [13]. 3a Najev
Cagija [27], impoBizawis opoamia engagement-
based philanthropy, e 3ay4enHs ClIBHOTH cTae
PIBHOLIIHHUM (piHAHCOBIH T ATPUMIII.

Y 2020-x poxax (OpMyeTbCS Mapagurma
€TUYHOTO0 Ta CTajJoro MapketuHry [35], mo

248

IPYHTY€TbCA  Ha PO30POCTI, IHKIFO3MBHOCTI
ii BUMIPIOBaHOMY COLIaIbHOMY BIUIMBOBI. Map-
KeTHHT PO3IIIAJAETHCS K IHTErpOBaHa CKJIa10Ba
yIpaBIIiHHSA CTIMKICTIO OpraHizamiil.

CydacHuil MapKeTHHI y IPOMajCEKHX Opra-
HI3aLIsX Op1€HTOBaHI/II/I He Ha mpuOyTOK, a Ha
JIOBIPY, COLUQIBHUIA KariTal 1 JIOBrOCTPOKOBHIA
cycninbHuii eext. Takum YnHOM, HOro eBoIto-
1ist BIIOOpaxKae MOCTYOBUH Iepexij| Bi eKOHO-
MIYHHX [0 COLIaJbHO-L[IHHICHUX (pyHKum 110
3a0e3MeuyoTh aJanTUBHICTh 1 CTIHKICTh HENpU-
OyTKOBHX CTPYKTYD.

JlMHaMiKy pO3BUTKY HAyKOBOIO iHTEpeCy /0
TEMH MapKCTHHIY B HENPUOYTKOBOMY CEKTOpI
nofaHo Ha pucyHky 1. ITo oci X BigoOpaxeHo
poku (2002-2025), mo oci Y — KIJIbKICTb HayKo-
BuX myOmikamiii y 6a3i Scopus. UepBoHa iHis
no3Havae 3anmut non-profit marketing, cuHsa —
marketing in NGO.

OOuaBi KpUBI JAEMOHCTPYIOTh 3pOCTaHHS,
O[HAK YEpPBOHA JIHis PO3BUBAETHCS 3HAYHO
CTleKlHle ocobmuBo micas 2014 poky. I_[e
[10B’32HO 3 [IOIUIMPEHHSIM LU(PPOBUX TEXHOJIOTIH
1 3pOCTaHHsM yBar 10 CTajoCTi Ta COLIaIbHOL
BixnosifanbHocTi. Tepmin non-profit marketing
y MDKHApOAHOMY JUCKYpCl CTaB «IapacoibKo-
BUM MOHSATTAMY», W10 OXOIUIO€ (haHAPEH3HHI,
OpeHIuUHT i cTparerii o0y 0BH A0BIPH.

CuHs niHi® Mae OUIBII MOJOTY TPAEKTO-
pito, BiioOpakarouu MOCTYIOBE, ane cTabiIbHE
3pocTanHs. lle MOSCHIOETHCS BY)KYUM 3MICTOM
MIOHATTSA marketmg in NGO, 3ocepemxeHOro Ha
KOMYHIKAIlIHHUX 1 OLIEPALIAHNX aCIeKTax Aislib-
HOCTI, Toll K non-profit marketing oxoriroe
mpii crpareriydi miaxoau. Ilicna 2018 poky
CHOCTepiFa€TbCH IIOMITHE ni;[BHLueHH;I 000x
OKa3HHUKIB, IO CBIAYMTbH IPO IHCTUTYLIOHA-
JI3ALI0  MAaPKETHHIOBOL (byHKuu B JISTBHOCTI
HEIPUOYTKOBHUX OpraHi3aLii.

OTtxe, 3pOCTaHHS KiTBKOCTI ny6n11<au11/1 oij-
TBEP/DKY€E IIOCUJICHHS aKaJeMIYHOI yBarM MO
MapKeTHHTY B HenpuOyTkoBoMy cekropi. Came
TepMiH non-profit marketing € 6u1bLI yCTAICHUM
1 Penpe3eHTaTHBHUM, BII0Op@XKalouM Tepexiz
BiJ] KOMYHIKaLlIHOI 110 CTpaTerqum pomi map-
KETHHIY Y 3a0€3[1CUCHHI CTIHKOrO PO3BHTKY.

TIOHSATTS CTIHKOCTI Yy KOHTEKCTI HENPHOYTKO-
BUX OPraHi3alliil TPaKTyEThCs K 3AaTHICTb Mij-
TPUMYBATH AISNIBHICTE Y ,Z[OBFOCTpOKOBlI/I nep-
CIICKTHBI, 3a0e311euy04H 0BIPY CTeHKXONIAEIB,
coliaibHy IIHHICTH 1 aJamnTalilo 10 3MiHHOIO
cepenoBuina. BiamosinHo 10 Bu3HaueHHs Bceec-
BITHBOT KOMICii 3 HaBKOJMIIHBOTO CEPEIOBHUIIA
Ta PO3BUTKY, CTIMKHI PO3BUTOK MOJSTae y 3a710-
BOJICHHI TOTpe® CHOTOJACHHS 03 IIKOAHM IS
MOXJIUBOCTEH MaliOyTHIX MOKOJiHb.

VY cdepi HenprOyTKOBUX OpraHizalliii CTIHKICTh
O3Hauae He juuie (PiHAHCOBY CaMOIOCTAaTHICTB,
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Puc. 1. KinbkicTs ny0aikaniii 3a KJI10490BUMH CJI0BaMU
“Marketing in NGO” Ta “Non-profit marketing”, 3a nepion 2002-2025 pp.

Howcepeno: [4-5; 9-10; 14, 16-23; 25; 27-31; 34-35] nobydosano asmopom Ha ocHosi danux Scopus (cmanom Ha 2025 p.)

a W cTpareriyHe ymnpaBIiHHS COIiajJbHUM BIUIU-
BOM, JOBIpOI0 Ta mapTHepcTBamu. HaykoBii
Helmig [17] Ta Bezuidenhout [5] migkpeciroTs,
10 caMe IHTEerpauisi MapKeTHHTY 3 MEHEIKMEH-
TOM 1 ()IHAHCOBHUM YIIPABIIIHHSAM BU3HAYA€ JOBIO-
CTPOKOBY >KUTT€3/IaTHICTh TAKUX OpTaHi3alii.

Hocaimxenns Bettley 1 Burnley [6], Sanders
[30], Parthasarathy [28] cBiguark, mo HempuOyT-
KOB1 oprasizaiii, sKi CHCTEMHO 3aCTOCOBYIOTb
MapKeTHHIOBI CTpaTerii, JEMOHCTPYIOTh BHILY
3IATHICTh 3aly4aTH PECYpPCH, alalTyBaTHCs
10 30BHILIHIX BUKINKIB 1 MIJTPUMYBATH CTaii
pe3ynbratu. BogHOYac BiCYTHICTH Criemiaii3o-
BaHUX MAapKETHMHIOBUX BIIIUTIB 3aJIHUIIAETHCS
OJTHIEI0 3 TOJIOBHHX TPOOJIEM CEKTOpa: JIHUIIE
13 % oprawnizariii MarOTh BiIMOBIAHUX (PaxiBIIiB,
TOJ1 SIK 1HIII AENeryroTh Ui GyHKIIi HemiAroToB-
JIEHUM CHIBPOOITHUKAM, IO 3HHMXKYE €(QEeKTUB-
HICTh KOMYHIKalii Ta panapeisunry [27].

3rinno 3 migxomoMm Parthasarathy [28]
i Coetzee [12], MapKeTHHT 1 MEHEPKMEHT MAlOTh
CTaTU 1HTETPOBAHOIO YACTHMHOIO CTpaTerii cra-
JIOTO PO3BUTKY OpTraHi3ailii, a He JOMOMIKHOIO
¢ynkuieto. besz gaxoBoro crparerivyHoro MapKe-
THHT'Yy HEMOKJIMBO 3a0€3I1e4HTH (IHAHCOBY CTiii-
KICTb, PO3LIMPHUTH COLIAIBHUN BIUIUB 1 JOCAITH
JOBIOCTPOKOBHX PE3YIIbTATIB.

HocmimxeHHs NaJeV Cacua [27] miaTBep-
JUKY€, 110 OpraHi3arlii, sKi aKTHBHO BIIPOBAKY-
I0Th TPUHIUOHN CErMEHTallii, MO3ULIOHYBaHHS
IIHHOCTeW 1 CHUCTEMHOI KOMYHIKallii 3 JOHO-
pamu, JEMOHCTPYIOTh 3HAUHO BHIII MOKAa3HUKHU
(h1HaHCOBOI CTaOUILHOCTI, 3pOCTaHHS KUIBKOCTI

BOJIOHTEPIB 1 PiBHA cycniuibHOI AoBipH. [Ipote
OUTBLIICTH opraHi3auiﬁ BCE 1€ BUKOPHCTOBYIOTh
MAapKeTHHT IHTYITHBHO, IO BKa3y€ Ha HU3bKHIi
PiBEHb MapKETHHIOBOT 3p1J'IOCT1 CEKTOPY.

Cyu4acHi niAX01H 0 CTIHKOCTI MIAKPECIIOITH
BA)XKJIMBICTh BHYTPILIHBOTO MapKeTHHTY (internal
marketing), cipsMOBaHOTO Ha PO3BUTOK MEPCO-
HaJly Ta BOJOHTCPCHKHMX KOMaHA. SIK mokasain
Hume & Hume [18] i Kreutzer & Jager [22],
e(eKTHBHA BHYTDIIUHS KOMYHIKAL[isl, HaBYaHHs
Ta (hopMyBaHHs CILUIBHHX LIHHOCTEH Oe3moce-
pPEIHBO BIUIMBAIOTH HA PiBEHB COIIAFHOTO KalTi-
TaJy Ta JOSUIbHICTh MPaIliBHUKIB.

[TapTHEpCHKI MOmei, 3amporoHOBaHI Seita-
nidi & Crane [31] i Austin [3], HOBOIATH,
o cmiBmpaus Mk Oi3HecoM Ta HenpuoyT-
KoBUMHU  opraHisauismu  (Business-Nonprofit
Partnershlps BNPP) CTHMYJIKOE PO3BUTOK 1HHO-
Bal[iif, OOMIH 3HAHHSAMHU | ITiABUILCHHS z[ompn
MiX cekropamu. Taki MibKOpraHizamiiHi 3B’ I3KH
HiACHIIOIOTH (DIHAHCOBY, OpraHi3aliiiHy Ta pemy-
TaIliHY CTIWKICTB.

3rigao 3 migxomom Werke & Bogale [34] Ta
Tabaku & Mersini [32], mapkeTHHr _BHKOHYE
IHTerpaliiiHy (QyHKLIIO yNpaBIiHHS CTIHKICTIO —
00’€IHYIO4H CTPATETYHE IIAHYBAHHS, OPCHINHT,
KOMYHIKaIlii, BHYTPIIIHIO KYyJBTYpy Ta OIIHKY
eexTuBHOCTI. Y 1iif mapagurMi MapKeTHHT PO3-
DIAJA€ThCSA SIK CUCTEMa CTBOPEHHS COLIaJIbHOL
IIHHOCTI, ¢ Pe3yJbTaTUBHICT BUMIPIOETHCS HE
nuie (IHAHCOBUMHU IOKAa3HUKAaMH, a il pIBHEM
JIOBIpH, BIIi3HABAHICTIO 6peH11y, MPO30PICTIO Ta
€TUYHICTIO B3a€MOIi1 31 CTEUKXOJIepaMH.
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Tabmuns 1

Posib MapkeTMHIOBHX iHCTPYMEHTIB y 3a0e3Me4eHHi CTIIKOro po3BUTKY
HenmpuOYTKOBUX OpraHizamii

MapkeTHHIOBHiA

KarouoBa pynkuis y
iHCTpyMeHT / migxin

AislILHOCTI hoHay

BrinB Ha cTiliKicTD

opranizaii ABTOpH / T:Kepena

[HTerpanis MApKETHHTOBUX

ITinBuIIEHHS yIPAaBIiHCHKOT

Crpareriunuii uijei i3 miciero Gouay; ; L Drucker; Maier et al;
e(exTUBHOCTI, CTa0lIBHICTh
MapKEeTHHT (hopMyBaHHS TOBTOCTPOKOBHX | ;% : Werke & Bogale
: . (1HAHCOBUX MOTOKIB
MIPIOPHUTETIB
Bpenaunr i Ho6yz(01sa IIO3UTHUBHOTO 3MIiLHEHHS COLIAIILHOTO Wymer & Boeniak:
penyTartiitnuit IMIZDKY, BII3HABaHOCTI i KariTaiy, po3IIHpEeHHs Ng'ev Cacita g%
MapKETHHT JIOBIpH JIO OpraHizariii MIapTHEPCTB J J

danapensuHr i Po3po0ka 1iHHICHUX

3abe3mneueHHs (hiHAHCOBOT

JIOHOpaMu

. N I~ . e . Sargeant & Woodliffe;
JIOHOP-OPIEHTOBAHUH | TIPOMO3UMLIH /I TOHODIB, CTIHKOCTI, 3pOCTaHHS Parthasarath
MapKEeTUHT IPO30PiCTh KOMYHIKAIlii IIOBTOPHUX IIOXKEPTB y

[TigBuImeHHs MOTHBAITIT . L
B S o 1 ITpodecionanizamnis .
HYTPIIIHIHA IIEPCOHAILy Ta BOJIOHTEPIB; M Hume & Hume;
oprasi3zanii, 3MEHIIIEHHS .
MapKeTHHT KOMYHIKaIlis BcepeanHi . . Kreutzer & Jéger
IUTMHHOCTI KaJIpiB
KOMaHI!
. CniBnpart 3 6i3HecoM, 3MI - . . s
[TaprHepcbkuit pard 3 ¢ ’ > | AuBepcudikamis pecypcis, Austin; Seitanidi &
JIep>KaBoi0, MI>KHAPOAHUMHU . .
MapKETHHT 3pOCTaHHS JIETITUMHOCTI Crane

HudpoBuit MapKeTHUHT

. ; . . CTOPITEIIHTY, aHATITHKH
1 comianpHi Mexia

JTaHUX

Buxopucranns digital-kanasmis,

Coetzee; Biinzli &
Fritz

3amy4eHHs MOJIOIO1 ayAUTOPIi,
i ABUIIEHHS TPO30POCTIi

BinnoBinanpHa KOMyHIKaIlis,
YeCHE MPeCTaBICHHS
Bpa3IIMBUX TPYII

Ernunuii 1 cranui
MapKETHHT

[TigBuIeHHs! CyCIiabHOT
JIOBIpH Ta JJOBTOCTPOKOBOTO
BILJIBY

Wymer;
Alvarez-Gonzalez al.

Licepeno: [4; 12; 13, 15; 25; 27; 35] cucmemamuzosano asmopom 3a Drucker, Maier et al., Wymer & Boenigk, Coetzee, Najev

Cacija, Wymer, Alvarez-Gonzalez et al. ma in.

AHami3 TmokKaszye, WI0 CTIHKUIA PO3BUTOK
HENPHOY TKOBHX OpraHi3saliii € pe3y/IbraToM B3a-
€MOJi1 MapKETUHTOBUX 1HCTPYMEHTIB, CIIpsIMo-
BaHNX HE JIMIIC HA 3ally4cHHs PiHAHCIB, a i Ha
(hopmyBaHHs COLIaNBHOIO KamiTaiy, JOBIpH Ta
JETITUMHOCTI. IHTeraI_III/IHI/IM YUHHUKOM BHUCTY-
na€ eTUYHUIl MapPKCTUHT, KA 3a6e3neqye po-
30piCTh, MIA3BITHICTH 1 MITPUMKY CTCHKXOIC-
piB (3a1iKaBICHUX CTOPIH).

[IpakTryHi TpUKIaIM MiATBEPIXKYIOTh pelie-
BaHTHICTb TEOPETHYHMX niz[xoL[iB UNICEF
3aCTOCOBY€ eMOLLiiHMI cropiTeniHr (storytelling —
PO3MOBib Yepe3 iCTOPII) I KOHLUEILIO0 CIILUIBHOTO
CTBOPEHHsI LIHHOCTI (value co-creation), MOETHY-
I04M BifieoicTopii, AaHi Ta 3aKiuKu A0 mii. Takuit
openaunr (branding — moOynoBa iMiIKy) mepe-
TBOPIOE ONArofiitHiCTh Ha TIOOATbHUN PYyX, a HE
omHopa3oBy akmiro. WWF peanizye moBroctpo-
KOBI1 KaMITaHi1 €KOJIOTIYHOTO MapKETHHTY, 30KpeMa
Earth Hour (“Tomuna 3emni’), moennyroun mnud-
poBi komyHikarii (digital communications) Ta
napTHepcTBa 3 Oi3HecoM. Lle noBomuTs, 110 Map-
KeTUHT € CHUCTEMHHUM €JIEMEHTOM YIIPaBIiHHSI
CTIMKICTIO, SIKUW 3a0e3redye sk (DiHAHCOBY, TaK
1 coLlaJIbHY CTaJIICTh.

Amnesty International 6a3ye komyHikarii Ha
MPUHIIMIIAX €TUYHOTO MAapKETUHTY — YECHOMY
Bi100pakeHHI TIpoOiieM 06€3 MaHIMyJSIIiH, BUKO-
PUCTOBYIOUYH po3MoBii (storytelling), criBmpariro
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3 migepamu naymok (influencers — BrIMBOBI
0ocobM) 1 MOOUTBHI mIarGopMu JUIsl 3aTydeHHS
MOJIOZIO1 ayTUTOPIi.

B Vkpaini edextrBHI MOIeNi JeMOHCTPYIOTh
Razom for Ukraine, Tabletochki i Blagomay
Charity Fund. Razom for Ukraine micist 2022 poxky
noOyyBajia KOMyHIKaI[il0 HA MapKETUHTY BIJHO-
cut (relationship marketing), moexHy:oun mpo-
30pICTh 3BITHOCTI, OpCHAMHI 1 LU(POBY MpH-
CYTHICTb, IO CHpUSIIO (OPMYBAaHHIO CTAOLIbHOL
crnipHOTH ToHOpiB y CILIA Ta €Bpori.

Tabletochki BUKOpHCTOBY€ MapKeTHHT maprt-
HepcTB (cross-sector collaboration — MixkcekTo-
paybHa crmiBmpallst) 3 komnadismu McDonald’s,
Mastercard, WOG, CTBOPIOIOYM B3a€MOBHUTIIHY
Mozienb (Win- w1n) HepCOHaHIBOBaHl uQpoBi
KaMTaHii mITPUMYIOTh eMOLIHHUHN 3B 30K MiXK
JIOHOPAMH Ta JITHMH.

Blagomay Charity Fund interpye mapke-
THHT Y CTpaTerito CTajJoro po3BUTKY. I[Ipo-
rpama Girl Power Ukraine peanizye npuHIHATN
MapKEeTUHTY COIIaIbHOTO MiJCUIICHHS (social
empowerment marketing), TIO€IHYHOUH OCBITHI
IPOEKTH, MCAIaKOMyHIKauii Ta TIapTHEPCTBO
3 Opennamu. Lle 3MiIHIOE penyTaiiH1i KamiTan
¢donny. [Iporpama Teruia 3umanoeiHy€e KOHTEHT-
MapkeTUHr (content marketing) 1 gpanapeiizunr
(fundraising — 3ayryuyeHHsI KOLITIB) Yy CHiBIIpari
3 cexktopom HoReCa (rorenbHO-pecToOpaHHUM
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013HECOM), JIEMOHCTPYIOUH IPO30PICTh, MOOY-
JI0BaHy Ha icTopisax (story-driven transparency).
Taxuit nixxig Gpopmye 10Bipy # JOBroTpuBaiy
B3a€MOJIIIO 3 JIOHOPAaMHU.

Sk 3asnavatorp Coetzee [12] ta Najev Catija
[27], moenHaHHs OpEHAMHIY, qu)pOBHx 1HCTpY-
MCHTIB, MApTHEPCTB 1 MPO30POi KOMYyHIKaLlii
3a6€3neqye BUCOKHIA piBeHb (hiHAHCOBOI Ta opra-
Hi3aliHOI CTIMKOCTI HENPUOYTKOBUX CTPYKTYP.

OTixe, MAPKETHHT y Cy4acHOMY HENpHOyTKO-
BOMY CEKTOpi MEPEeTBOPIOETHCA 3 IHCTPYMEHTY
KOMYHIKALI] Ha CUCTEMY yIPaBIIiHHSA CTIAKICTIO,
Jle KOXCH €JIEMEHT — BiJ OpeHIMHIy 10 (I)aH-
ApEH3HHTY — MIATPUMY€ XKUTTE3NATHICTE, TOBIPY
Ta COLlaJIbHUI BIIMB OpraHi3ariii.

BucnoBku. IIpoBenene goCmiKeHHS 103BO-
JIMIIO y3arajJbHATH TCOPETHYHI MOJOKEHHS Ta
IPaKTHYHI MIAXOAM LIOAO PO MApKETHHIY SIK
KIIIOUOBOTO 1HCTPYMEHTa 3a0e3ledeHHs CTiid-
KOTO PpO3BUTKY HENPHOYTKOBUX OpraHizamii.
BeraHOBJICHO, 110 €BOMIOLIS MapKETHHIOBHX
KOHLEIIIH y HBOMY CEKTOpi BiIOyBaeThCs BiX
JIOHOPCHKO-OPIEHTOBAHNUX MOJIENICH 10 iHTerpo-
BaHOI MapaJurMyd CTBOPEHHS COLIaJbHOI LiH-
HOCTI, JIOBIpM Ta JOBrOTPUBAJIUX BIJHOCHH 3i
CTEHKXOJACPAMH.

Pesynbrary MOPIBHSUIBHOTO aHANI3y MiXKHA-
POAHOTO Ta YKPaiHCHKOTO AOCBITY MiATBEPIUIIH,
0 MapKeTHHI Y HEnpuOyTKOBOMY CEKTOpi
BUKOHY€ (DYHKLIIO CTPaTeriyHoOro IHTErparopa,
IOE/IHYIOYM  COLIabHY MICIHO, YIPaBIiHCHKI
TPOLECH, (pinancoBy CTaGiIbHICTE i KOMYHIKa-
LiiHy B3aemopi0. TakuM YHMHOM, MapKETHHI
TPAHC(HOPMYETHCS i3 JONOMIKHOTO IHCTPYMEHTY
Y KOMIUICKCHY CHUCTEMY YIpaBIIHHS CTIAKICTIO,
mo 3abesmedye OamaHC MK EKOHOMIYHOIO

e(heKTUBHICTIO, COILIATLHOIO BIAMOBITATBHICTIO
Ta IHCTUTYLIHHOIO JOBIPOIO.

VY3arajbHEHHSI TEOPETUYHUX IOJIOKEHb 1 Pe3-
Y/IBTATiB aHAI3Y PAKTHYHIX KEHCIB yKPATHChKIX
OraroiiHuX opraHizauiif 3acBiI4MIIO, IO IXH
CTIMKICTh 3HAYHOIO MIpOIO 3aJIEKUTh BijJ PIBHA
MapKeTUHIOBOI 3piJIOCTI, CHCTEMHOCTI KOMYHI-
Kalliif 1 pemyTauifHoro MenekMeHTy. [Ipakruka
Takux opranizamiii, sk Blagomay Charity Fund,
Tabletochki, Razom for Ukraine, nemoHcTpYE, 1110
MOCIIIOBHE BIPOBADKEHHs OpeHAMHTY, uudpo-
BUX IHCTPYMEHTIB 1 NAPTHEPCHKHX KoJabopawii
MABULLYE epEKTHBHICTD AISUIBHOCTI Ta 3MILHIOE
JIOBipY 3 OOKY CYCHIbCTBA.

BusHaueHo, 1m0 KIIOYOBUMHU KOMIIOHEHTAMHU
MapKETHHTY SIK YUHHUKA CTIMKOCTI €:

— OpeHIMHT 1 penyTalifiHuid  KamiTam SK
OCHOBA JIOBIPH JI0 OpraHizawii;

— BHYTPIIIHIA MapKeTUHT 1 PO3BUTOK II€PCO-
HaJIy SIK JDKEPENO OpraHi3aliiiHoro noTeHuiany;

— €TMYHAa KOMYHIKaIlii Ta TPO30pIiCTh SK
YMOBa JIOBrOTPUBAJIOI HIATPHUMKH JOHOPIB;

— MapTHEPChKa B3AEMOJIiS MK CEKTOpaMH SIK
MeXaHi3M 1HHOBaLlil Ta PeCypcHOi CTIHKOCTI.

OTxe, MapKeTUHT Y HeNPUOYTKOBUX OpraHi-
3aUisX JIOLUIBHO PO3MISNATH SK MYJIbTHKOMIIO-
HCHTHY CHCTEMY YIPABIiHH: LIHHICTIO, OPi€HTO-
BaHy He JMile Ha (IHAHCOBI pe3yJbTarT, a il Ha
colialpHU{ BIUIMB, JOBIPY Ta CTajl HapTHEp-
cTBa. Moro crpareriuna pojib momsrae B IO€-
HAHHI EKOHOMIYHOT PalliOHAIBHOCTI 3 €TUYHHMH
3acaJaMy  COIL(laJIbHOI BiI[HOBiILaJIBHOCTi 110
hopmye cydacHy ynpaBIiHCEKY apajurMy pos-
BUTKY HENPUOs yTKOBMX OpraHisauiil B YKpaiHi
Y BUIIOBIIHOCTI 10 MI00aIbHUX TPEHAIB CTa-
J0CTi Ta (h)eKTUBHOCTI.
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MARKETING IN PUBLIC ORGANIZATIONS
AS ATOOL FOR ENSURING SUSTAINABLE DEVELOPMENT:
EVOLUTION OF APPROACHES AND MODERN PRACTICES

The article examines the conceptual and practical foundations of using marketing as an instrument for ensuring
the sustainable development of charitable organizations. Particular attention is paid to the role of marketing strat-
egies in building trust, attracting donors, and improving the effectiveness of communication processes within the
non-profit sector. The study substantiates that under conditions of socio-economic instability, digital transformation,
and increased competition for donor resources, marketing becomes not only a supportive function but also a strate-
gic tool for organizational sustainability. The methodological framework of the research is based on systemic and
comparative approaches combined with elements of content analysis. This methodology made it possible to identify
key trends in the application of marketing tools by charitable organizations and to assess their impact on stakehold-
er engagement and organizational performance. The research results demonstrate that the integration of marketing
into the operational activities of charitable foundations contributes to a higher level of stakeholder involvement,
the strengthening of reputational capital, and the enhancement of social effectiveness. The article emphasizes that
transparent communication, consistent branding, and data-driven fundraising strategies significantly influence pub-
lic trust and long-term donor relationships. Furthermore, the research highlights that the adoption of specialized
marketing models facilitates the synchronization of organizational mission with donor expectations, minimizing
the risks of resource volatility. By leveraging psychological aspects of donor behavior and advanced segmentation,
nonprofit organizations can create personalized value propositions that significantly increase the efficiency of social
resource mobilization. The study further emphasizes that the integration of digital marketing tools and ethical trans-
parency not only attracts more donors but also fosters long-term institutional resilience. Consequently, implement-
ing these strategic marketing frameworks serves as a critical mechanism for ensuring the continuous social impact
and financial viability of nonprofit entities in a competitive environment. The practical value of the study lies in the
possibility of applying the proposed analytical model for evaluating marketing effectiveness in order to improve
the sustainability of non-profit organizations in Ukraine. The findings can be used by managers of charitable foun-
dations, marketing specialists, and researchers interested in the development of effective marketing systems in the
non-profit sector.

Keywords: non-profit marketing, sustainable development, charitable organizations, marketing in philanthropy,
social sustainability, branding, fundraising, communications, trust.
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